
Hosting a garage sale can 
help you declutter your 
home and earn extra 

cash. From planning to pric-
ing, learn the best tips for a 
profitable sale. 

PLANNING AHEAD
Successful garage sales start 

with good planning. Choose a 
date at least two weeks in 
advance to give yourself ample 
time to prepare. 

Weekends, especially 
Saturdays, tend to draw the 
most shoppers. Check the 
weather forecast and have a 
backup plan in case of rain.

GATHERING AND 
SORTING ITEMS

Start by going through each 
room in your home and gath-
ering items you no longer 
need. Sort these items into 
categories such as clothing, 
electronics, toys and house-
hold goods. 

Make sure everything is 
clean and in good condition. 
For items that need minor 
repairs, take the time to fix 
them before the sale.

PRICING FOR PROFIT
Price items reasonably to 

attract buyers while ensuring 
you make a profit. Use stick-
ers or tags to clearly mark 

prices. 
Group similar items togeth-

er and consider offering bun-
dle deals, such as three books 
for $5. Be prepared to negoti-
ate but set a minimum price 
for valuable items to avoid 
selling them too cheaply.

ADVERTISING YOUR 
SALE

Effective advertising, both 
in local newspapers and 
online, can significantly 

increase the number of shop-
pers at your sale. 

Run newspaper ads in plac-
es where garage-sale shoppers 
are likely to be scanning for 
the best deals.

Create eye-catching signs 
with the date, time and 
address of your sale. Place 
them at busy intersections 
and near your neighborhood. 

Additionally, advertise 
online through social media 
platforms and community 

groups.

SETTING UP
On the day of the sale, set 

up early to catch early birds. 
Arrange items neatly on tables 
or blankets, with smaller 
items at the front to draw peo-
ple in. 

Keep your more valuable 
items close to where you will 
be stationed. Have plenty of 
change on hand, and consider 
using a cash box or money 

belt for security.

ENGAGING WITH 
SHOPPERS

Greet shoppers with a 
friendly attitude and be ready 
to answer questions about 
your items. 

Be open to haggling but 
know your limits. If you have 
a lot of items left toward the 
end of the sale, consider offer-
ing discounts to clear out 
inventory.
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AD SPACE

BUYER’S TIP

Arrive Early for the Best Selection
The early bird truly catches the worm at garage sales. Arrive early to get the first pick of the best items before they are snapped up by other 
buyers. Sellers are often more willing to negotiate in the morning when they are eager to start selling.
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