
HOMEWISE  Real Estate Tips and Advice

An open house is a prime 
opportunity to showcase 
your property to poten-

tial buyers.
A successful event can gen-

erate interest, attract offers 
and even lead to a sale. Here’s 
how to prepare your home 
and make the best impression 
during your first open house.

CREATE A WELCOMING 
ATMOSPHERE

First impressions matter, 
and curb appeal sets the tone. 
Start by ensuring your home’s 
exterior is clean and inviting. 
Mow the lawn, trim hedges 
and add a few potted plants or 
seasonal decorations to create 
a welcoming entryway. A 
fresh coat of paint on the 
front door or a clean doormat 
can make a big difference.

Inside the home, aim for a 
bright, clean and neutral envi-
ronment. Open curtains or 
blinds to let in natural light, 
and use soft lighting to high-
light key areas. Consider add-
ing subtle touches like fresh 
flowers or a bowl of fruit to 
make the space feel warm and 
inviting.

STAGE FOR SUCCESS
Staging is about helping 

buyers see the home’s poten-
tial. Focus on creating a neu-

tral canvas that appeals to a 
wide audience. Remove per-
sonal items such as family 
photos, political memorabilia 
or excessive knick-knacks. 
Rearrange furniture to high-
light the flow of the space and 
make rooms feel larger.

Key areas like the kitchen, 
living room and master bed-
room should be clean, orga-
nized and styled to reflect 
their purpose. A well-staged 
home helps buyers visualize 
themselves living there, which 

can lead to stronger offers.
Don’t forget the less glamor-

ous spaces. Basements, garag-
es and closets should be tidy 
and organized, as buyers will 
likely explore every corner of 
the property.

MAKE IT BUYER-
FRIENDLY

On the day of the open 
house, take steps to create a 
positive experience for visi-
tors. Provide easy access by 
ensuring driveways, sidewalks 

and entryways are clear. 
Keep the temperature com-

fortable and play soft back-
ground music to set a relaxing 
tone.

Make sure the home smells 
fresh. Avoid heavy air freshen-
ers and opt for neutral solu-
tions like baking cookies or 
using mild, clean-scented can-
dles. Remove pets and their 
belongings to minimize dis-
tractions and potential aller-
gens.

Leave brochures or hand-

outs with key information 
about the property, including 
recent upgrades, square foot-
age and neighborhood high-
lights. These materials help 
buyers remember your home 
after the open house.

Hosting an open house is 
your chance to make a strong 
impression. By preparing 
thoughtfully and presenting 
your home in its best light, 
you can attract serious buyers 
and move closer to a success-
ful sale.

Preparing for An Open House
Tips to Impress Buyers and Sell Faster the First Time You Open Your Home
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Declutter Before Hosting
Before hosting an open house, remove personal items like family photos or excessive decor. A 
clean, uncluttered space helps buyers focus on the home’s features and imagine themselves 
living there.
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Open House: An open house is a scheduled event where a property for sale is available for prospective buyers to view without an appointment. Open houses are typically hosted by the 
listing agent, allowing buyers to explore the home and ask questions.
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