
HOMEWISE  Real Estate Tips and Advice

Putting a home on the 
market often starts with 
cleaning, staging and 

pricing. Another step that can 
help sellers prepare is a 
pre-listing inspection, which 
is a professional home 
inspection ordered by the 
seller before the property is 
listed.

A standard home inspection 
gives a visual review of a 
home’s accessible systems 
and components. According 
to the American Society of 
Home Inspectors, inspectors 
commonly review roofing, 
plumbing, electrical systems, 
heating and cooling equip-
ment, walls, ceilings, floors, 
windows, doors and founda-
tions. 

WHY SELLERS 
USE THEM

By getting that information 
early, a seller can learn about 
issues before a buyer does. 
That may give the homeowner 
time to make repairs, gather 
service records or decide how 
to address older items that 
still work but show wear.

This can also reduce sur-
prises during the buyer’s 
inspection period. Fewer sur-
prises can mean calmer nego-
tiations and a smoother path 
from listing to closing, which 

is welcome in any market.
A pre-listing inspection can 

also help with planning. If an 
inspector notes a leaking fau-
cet, an aging water heater or 
missing roof shingles, those 
items can be handled before 
showings begin, when con-
tractors and schedules may be 
easier to manage.

BUILDING TRUST
Transparency matters in 

real estate. When sellers share 
inspection information and 
receipts for completed repairs, 
buyers may feel they have a 
clearer picture of the proper-
ty’s condition.

That does not mean a sale 
becomes automatic, and buy-

ers may still order their own 
inspection. In fact, that 
remains a common part of the 
process. Still, a seller who has 
already taken a close look at 
the home may appear orga-
nized and prepared.

For older homes especially, a 
pre-listing inspection can help 
frame the conversation. Many 

houses have ordinary mainte-
nance needs, and identifying 
them early can keep small con-
cerns from feeling larger later.

REPAIR STRATEGY
Not every issue found in an 

inspection report needs a 
major project. Some repairs 
are simple maintenance 
items, while others may be 
best addressed through pric-
ing or disclosure rather than 
immediate work.

That is one reason this step 
can be useful even when a 
seller does not plan to fix 
everything. The report can 
help homeowners prioritize 
safety, function and presenta-
tion before the first buyer 
walks through the door.

In a competitive local mar-
ket, preparation often stands 
out. A home that has been 
reviewed, repaired where 
needed and presented with 
clear information can help 
buyers focus on the layout, 
neighborhood and features 
they value most.

For homeowners thinking 
about selling, a pre-listing 
inspection is one more tool to 
consider. It can bring useful 
facts to the surface, support 
realistic decisions and help 
the selling process begin on 
steadier ground.

Pre-Listing Inspection Benefits
Early Repairs Can Smooth Sales and Strengthen Buyer Confidence
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Fix Small Problems First
Minor issues can shape a buyer’s first impression fast. Tighten loose handles, repair leaks and 
replace burned-out bulbs before listing to show the home has been cared for.

REAL ESTATE 101

HOMEWISE

 
Pre-Listing Inspection: A pre-listing inspection is a home inspection arranged by the seller before a property goes on the market. It identifies visible issues in accessible areas so 
sellers can repair, disclose or plan ahead.
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Real Estate Tips and Advice

AD SPACE

Putting a home on the 
market often starts with 
cleaning, staging and 

pricing. Another step that can 
help sellers prepare is a 
pre-listing inspection, which 
is a professional home 
inspection ordered by the 
seller before the property is 
listed.

A standard home inspec-
tion gives a visual review of a 
home’s accessible systems 
and components. According 
to the American Society of 
Home Inspectors, inspectors 
commonly review roofing, 
plumbing, electrical systems, 
heating and cooling equip-
ment, walls, ceilings, floors, 
windows, doors and founda-
tions. 

WHY SELLERS 
USE THEM

By getting that information 
early, a seller can learn about 
issues before a buyer does. 
That may give the homeowner 
time to make repairs, gather 
service records or decide how 
to address older items that 
still work but show wear.

This can also reduce sur-
prises during the buyer’s 
inspection period. Fewer sur-
prises can mean calmer nego-
tiations and a smoother path 
from listing to closing, which 
is welcome in any market.

A pre-listing inspection can 
also help with planning. If an 
inspector notes a leaking fau-
cet, an aging water heater or 
missing roof shingles, those 

items can be handled before 
showings begin, when con-
tractors and schedules may be 
easier to manage.

BUILDING TRUST
Transparency matters in 

real estate. When sellers share 
inspection information and 
receipts for completed repairs, 
buyers may feel they have a 
clearer picture of the proper-
ty’s condition.

That does not mean a sale 
becomes automatic, and buy-
ers may still order their own 
inspection. In fact, that 
remains a common part of the 
process. Still, a seller who has 
already taken a close look at 
the home may appear orga-
nized and prepared.

For older homes especially, 
a pre-listing inspection can 
help frame the conversation. 
Many houses have ordinary 
maintenance needs, and iden-
tifying them early can keep 
small concerns from feeling 
larger later.

REPAIR 
STRATEGY

Not every issue found in an 
inspection report needs a 
major project. Some repairs 
are simple maintenance 
items, while others may be 
best addressed through pric-
ing or disclosure rather than 
immediate work.

That is one reason this step 
can be useful even when a 
seller does not plan to fix 

everything. The report can 
help homeowners prioritize 
safety, function and presenta-
tion before the first buyer 
walks through the door.

In a competitive local mar-
ket, preparation often stands 
out. A home that has been 
reviewed, repaired where 
needed and presented with 
clear information can help 
buyers focus on the layout, 
neighborhood and features 
they value most.

For homeowners thinking 
about selling, a pre-listing 
inspection is one more tool to 
consider. It can bring useful 
facts to the surface, support 
realistic decisions and help 
the selling process begin on 
steadier ground.
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