GARAGE
Smarter Sale Setups

Simple Ways to

arage sales work best
when shoppers can see
what is for sale without

feeling boxed in. One practi-
cal way to do that is to build
more display space from
items many households
already have, including book-
shelves, sturdy boxes, folding
tables and clothing rods.

The idea is simple: use
height, corners and open wall
space so goods are easier to
browse. A clearer layout can
also help keep walkways
open, which matters when
neighbors, families and early
shoppers all arrive at once.

MORE ROOM INDOORS

Shelves are often the first
place to look.

A bookcase from a den,
garage or basement can hold
kitchenware, toys, tools or
paperback books in neat sec-
tions, and the vertical setup
takes less floor space than
spreading the same items on
blankets or tarps.

Sturdy boxes can help in a
similar way. Turned upside
down, they can lift smaller
sale items off the ground and
create levels on a table. That
makes mugs, picture frames
or housewares easier to spot
from a distance.

Safety still comes first.

Boxes should be firm and
level, and breakable goods
should sit on the most stable
surfaces to reduce the chance
of tipping during a busy
morning.

USE FOLDING PIECES

Folding furniture can
stretch a selling area without
adding permanent clutter.

Open Mor

“

Card tables, TV trays and fold-
ing banquet tables are com-
mon household pieces that
can be moved where they fit
best, then put away after the
sale.

These surfaces work well
when grouped by category.
One table for linens, another
for small appliances and
another for holiday decor can
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keep the sale organized and
help shoppers move from one
section to the next without
confusion.

Height also helps clothing
displays. A portable hanging
rod, garment rack or even a
clean tension rod in a shel-
tered area can present jackets,
dresses and shirts at eye level,
where buyers can quickly scan

e Space for Garage Sale Displays

size, color and condition.

KEEP IT OPEN

The goal is not to pack
every inch with merchandise.
Too many items in one spot
can make it harder for shop-
pers to focus, and crowded
paths can slow traffic around
a driveway, porch or garage
entrance.

Leaving a little space
between tables, shelves and
box risers can make a sale feel
calmer and easier to shop. It
also gives sellers more room
to restock items and straight-
en displays during the day.

Household items can do
more than hold merchandise.
Laundry baskets can corral
loose sports gear, small bins
can sort hardware and empty
crates can frame a checkout
area for bags, tape and small
change.

In many neighborhoods,
garage sales are a familiar
part of weekend life and a
practical way to give useful
goods a second round in
another home. With a little
planning and a few items
already on hand, sellers can
open up display space, keep
merchandise visible and cre-
ate a welcoming setup that
feels orderly from the curb to
the cash box.
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Smarter Sale Setups

Simple Ways to Open More Space for Garage Sale Displays

arage sales work best
when shoppers can see
what is for sale without

feeling boxed in. One practi-
cal way to do that is to build
more display space from
items many households
already have, including book-
shelves, sturdy boxes, folding
tables and clothing rods.

The idea is simple: use
height, corners and open wall
space so goods are easier to
browse. A clearer layout can
also help keep walkways
open, which matters when
neighbors, families and early
shoppers all arrive at once.

MORE ROOM INDOORS
Shelves are often the first
place to look. A bookcase

SELLER’S TIP

from a den, garage or base-
ment can hold kitchenware,
toys, tools or paperback books
in neat sections, and the verti-
cal setup takes less floor space
than spreading the same
items on blankets or tarps.

Sturdy boxes can help in a
similar way. Turned upside
down, they can lift smaller
sale items off the ground and
create levels on a table. That
makes mugs, picture frames
or housewares easier to spot
from a distance.

Safety still comes first.
Boxes should be firm and
level, and breakable goods
should sit on the most stable
surfaces to reduce the chance
of tipping during a busy
morning.

Raise Items to Eye Level

USE FOLDING PIECES

Folding furniture can
stretch a selling area without
adding permanent clutter.
Card tables, TV trays and fold-
ing banquet tables are com-
mon household pieces that
can be moved where they fit
best, then put away after the
sale.

These surfaces work well
when grouped by category.
One table for linens, another
for small appliances and
another for holiday decor can
keep the sale organized and
help shoppers move from one
section to the next without
confusion.

Height also helps clothing
displays. A portable hanging

rod, garment rack or even a
clean tension rod in a shel-
tered area can present jackets,
dresses and shirts at eye level,
where buyers can quickly scan
size, color and condition.

KEEP IT OPEN

The goal is not to pack
every inch with merchandise.
Too many items in one spot
can make it harder for shop-
pers to focus, and crowded
paths can slow traffic around
a driveway, porch or garage
entrance.

Leaving a little space
between tables, shelves and
box risers can make a sale feel
calmer and easier to shop. It
also gives sellers more room
to restock items and straight-

en displays during the day.

Household items can do
more than hold merchandise.
Laundry baskets can corral
loose sports gear, small bins
can sort hardware and empty
crates can frame a checkout
area for bags, tape and small
change.

In many neighborhoods,
garage sales are a familiar
part of weekend life and a
practical way to give useful
goods a second round in
another home. With a little
planning and a few items
already on hand, sellers can
open up display space, keep
merchandise visible and cre-
ate a welcoming setup that
feels orderly from the curb to
the cash box.

Use boxes or shelves to lift smaller goods so shoppers can spot them quickly and browse without bending over every table.
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