
HOMEWISE  Real Estate Tips and Advice

Deciding whether to reno-
vate your home before 
putting it on the market 

can be a tough call. While 
some upgrades can boost 
your home’s value and attract 
more buyers, others may not 
provide a significant return 
on investment. 

Here’s a look at the pros 
and cons of renovating before 
selling.

PRO: INCREASED HOME 
VALUE

Renovating key areas of 
your home, such as the kitch-
en or bathrooms, can signifi-
cantly increase its value. 

Modern, updated spaces 
are more appealing to buyers, 
and these renovations can 
help your home stand out in a 
crowded market. 

Even smaller updates, like 
fresh paint or new fixtures, 
can make a big difference in 
your home’s perceived value.

PRO: FASTER SALE
Homes that are move-in 

ready often sell faster than 
those that need work. Buyers 
are willing to pay a premium 
for homes that don’t require 
immediate repairs or renova-
tions. 

By investing in updates, you 
can attract buyers who are 

looking for a hassle-free pur-
chase, potentially leading to a 
quicker sale.

CON: HIGH COSTS
Renovations can be expen-

sive, and there’s no guarantee 
you’ll recoup the costs when 
you sell. 

Major upgrades like kitchen 
remodels or new roofing can 
run into the tens of thousands 
of dollars. 

If the market doesn’t 
respond as you hoped, you 

could end up with a lower 
return on investment. It’s 
important to carefully consid-
er which renovations will 
offer the best value.

CON: TIME-CONSUMING
Renovations take time, and 

they can delay your home’s 
entry into the market. If 
you’re in a hurry to sell, the 
time required for renovations 
might not be worth the poten-
tial benefits. 

Additionally, living in a 

home that’s undergoing reno-
vations can be disruptive, 
especially if you’re trying to 
maintain a tidy, show-ready 
space for potential buyers.

WHEN TO SELL AS-IS
In some cases, it may be 

better to sell your home as-is, 
particularly if the necessary 
renovations are extensive or 
if you’re selling in a strong 
market where buyers are 
more willing to take on proj-
ects. 

If you choose to sell as-is, 
be transparent with buyers 
about the home’s condition 
and price it accordingly to 
reflect the work that needs to 
be done.

Ultimately, the decision to 
renovate before selling 
should be based on your bud-
get, timeline and the specific 
needs of your market. 

Consulting with a real 
estate agent can help you 
determine the best approach 
for your situation.
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Focus on High-Impact Renovations
When considering renovations before selling, focus on high-impact areas like the kitchen, bath-
rooms and exterior curb appeal. These spaces are what buyers notice first, and updates here often 
provide the best return on investment. Simple improvements, like new countertops, fresh paint or 
updated fixtures, can significantly increase your home’s marketability.

REAL ESTATE 101

HOMEWISE

 
Return on Investment (ROI): Return on investment (ROI) in real estate refers to the financial return a homeowner can expect from the money spent on renovations or improvements 
when selling a property. ROI is calculated as a percentage by dividing the profit gained from the investment by the cost of the investment. High-ROI renovations typically add significant 
value to the home, making it more appealing to buyers and potentially increasing the selling price.
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Deciding whether to reno-
vate your home before 
putting it on the market 

can be a tough call. While 
some upgrades can boost your 
home’s value and attract more 
buyers, others may not pro-
vide a significant return on 
investment. 

Here’s a look at the pros and 
cons of renovating before sell-
ing.

PRO: INCREASED  
HOME VALUE

Renovating key areas of 
your home, such as the kitch-
en or bathrooms, can signifi-
cantly increase its value. 

Modern, updated spaces are 
more appealing to buyers, and 
these renovations can help 
your home stand out in a 
crowded market. 

Even smaller updates, like 
fresh paint or new fixtures, 
can make a big difference in 
your home’s perceived value.

PRO: FASTER SALE
Homes that are move-in 

ready often sell faster than 
those that need work. Buyers 
are willing to pay a premium 
for homes that don’t require 
immediate repairs or renova-
tions. 

By investing in updates, you 

can attract buyers who are 
looking for a hassle-free pur-
chase, potentially leading to a 
quicker sale.

CON: HIGH COSTS
Renovations can be expen-

sive, and there’s no guarantee 
you’ll recoup the costs when 
you sell. Major upgrades like 
kitchen remodels or new roof-
ing can run into the tens of 
thousands of dollars. 

If the market doesn’t 
respond as you hoped, you 
could end up with a lower 
return on investment. It’s 
important to carefully consid-
er which renovations will offer 

the best value.

CON: TIME-CONSUMING
Renovations take time, and 

they can delay your home’s 
entry into the market. If you’re 
in a hurry to sell, the time 
required for renovations might 
not be worth the potential 
benefits. 

Additionally, living in a 
home that’s undergoing reno-
vations can be disruptive, 
especially if you’re trying to 
maintain a tidy, show-ready 
space for potential buyers.

WHEN TO SELL AS-IS
In some cases, it may be 

better to sell your home as-is, 
particularly if the necessary 
renovations are extensive or if 
you’re selling in a strong mar-
ket where buyers are more 
willing to take on projects. 

If you choose to sell as-is, be 
transparent with buyers about 
the home’s condition and price 
it accordingly to reflect the 
work that needs to be done.

Ultimately, the decision to 
renovate before selling should 
be based on your budget, time-
line and the specific needs of 
your market. Consulting with 
a real estate agent can help 
you determine the best 
approach for your situation.
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