
HOMEWISE  Real Estate Tips and Advice

Selling a home during the 
off-season, typically in 
the colder months or 

around the holidays, can be 
challenging.  

However, with the right 
approach, you can still 
achieve a successful sale. 
Here are some strategies to 
help you sell your home 
during less active market peri-
ods.

PRICE IT RIGHT
Pricing is always critical, 

but it’s especially important in 
the off-season. With fewer 
buyers on the market, setting 
a competitive price can help 
attract serious offers quickly. 

Work with your real estate 
agent to analyze recent sales 
in your area and determine a 
pricing strategy that reflects 
the current market conditions 
while still meeting your finan-
cial goals.

ENHANCE CURB APPEAL
Even in the off-season, first 

impressions matter. Make 
sure your home’s exterior is 
clean, well-maintained, and 
welcoming. 

In the fall, keep leaves 
raked and gutters clear. In 
winter, ensure walkways are 
shoveled and salted. 

Consider adding seasonal 

decorations, like a festive 
wreath or potted evergreens, 
to create a warm and inviting 
atmosphere.

STAGE FOR THE SEASON
Staging your home to reflect 

the current season can make 
it more appealing to buyers.

In the fall, emphasize 
warmth and coziness with 
rich colors, soft lighting and 
plush textiles.

In winter, highlight the 
home’s heating efficiency and 
create a comfortable environ-

ment with throw blankets and 
ambient lighting. 

Seasonal staging helps buy-
ers imagine themselves living 
in the home during those 
months.

FOCUS ON MARKETING
With fewer people out and 

about in colder weather, mar-
keting becomes even more 
crucial. Ensure your listing 
includes high-quality photos 
and a virtual tour to showcase 
your home’s best features. 

Promote your listing on 

social media and real estate 
websites to reach a broader 
audience, in addition to a 
tried-and-true outlet: the local 
newspaper. Consider using 
ads that target buyers who are 
actively searching in your 
area.

BE FLEXIBLE  
WITH SHOWINGS

During the off-season, buy-
ers may have more limited 
availability due to weather 
conditions or holiday sched-
ules. 

Be as flexible as possible 
with showings, offering eve-
ning and weekend appoint-
ments if needed. 
Accommodating potential 
buyers’ schedules can 
increase the chances of a sale, 
even when the market is slow.

Selling during the off-sea-
son requires extra effort, but 
it can also mean less competi-
tion and more motivated buy-
ers. By following these strate-
gies, you can successfully sell 
your home, regardless of the 
time of year.
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Be Flexible With Showings
During the off-season, there may be fewer buyers, so it’s crucial to be flexible with showing times. 
Accommodating evening and weekend appointments, even on short notice, can increase your 
chances of finding a buyer. Being available and responsive to potential buyers’ schedules can help 
you sell your home faster, even when the market is slower.

REAL ESTATE 101

HOMEWISE

 
Curb Appeal: Curb appeal refers to the attractiveness of a property’s exterior when viewed from the street. It is the first impression potential buyers have of a home. Good curb appeal 
can significantly impact a buyer’s interest in the property and can influence the speed and price at which the home sells. Enhancements like landscaping, exterior paint and clean 
walkways are common ways to improve curb appeal.
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Selling a home during the off-sea-
son, typically in the colder 
months or around the holidays, 

can be challenging.  
However, with the right approach, 

you can still achieve a successful sale. 
Here are some strategies to help you 
sell your home during less active mar-
ket periods.

PRICE IT RIGHT
Pricing is always critical, but it’s 

especially important in the off-season. 
With fewer buyers on the market, set-
ting a competitive price can help 
attract serious offers quickly. 

Work with your real estate agent to 
analyze recent sales in your area and 
determine a pricing strategy that 
reflects the current market conditions 
while still meeting your financial 

goals.

ENHANCE CURB APPEAL
Even in the off-season, first impres-

sions matter. Make sure your home’s 
exterior is clean, well-maintained, and 
welcoming. 

In the fall, keep leaves raked and 
gutters clear. In winter, ensure walk-
ways are shoveled and salted. 

Consider adding seasonal decora-
tions, like a festive wreath or potted 
evergreens, to create a warm and invit-
ing atmosphere.

STAGE FOR THE SEASON
Staging your home to reflect the cur-

rent season can make it more appeal-
ing to buyers.

In the fall, emphasize warmth and 
coziness with rich colors, soft lighting 

and plush textiles.
In winter, highlight the home’s heat-

ing efficiency and create a comfort-
able environment with throw blankets 
and ambient lighting. 

Seasonal staging helps buyers imag-
ine themselves living in the home 
during those months.

FOCUS ON MARKETING
With fewer people out and about in 

colder weather, marketing becomes 
even more crucial. Ensure your listing 
includes high-quality photos and a vir-
tual tour to showcase your home’s best 
features. 

Promote your listing on social media 
and real estate websites to reach a 
broader audience, in addition to a 
tried-and-true outlet: the local newspa-
per. Consider using ads that target 

buyers who are actively searching in 
your area.

BE FLEXIBLE  
WITH SHOWINGS

During the off-season, buyers may 
have more limited availability due to 
weather conditions or holiday sched-
ules. 

Be as flexible as possible with show-
ings, offering evening and weekend 
appointments if needed. 
Accommodating potential buyers’ 
schedules can increase the chances of 
a sale, even when the market is slow.

Selling during the off-season 
requires extra effort, but it can also 
mean less competition and more moti-
vated buyers. By following these strat-
egies, you can successfully sell your 
home, regardless of the time of year.
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