
HOMEWISE  Real Estate Tips and Advice

A home listing is often a 
buyer’s first look at a 
property. Beyond 

square footage, price and pho-
tos, the wording can help 
reveal what to ask next and 
where to look more closely 
during a showing. 

That matters in a market 
where many buyers compare 
several homes at once. A care-
ful read can help sort basic 
facts from useful clues, saving 
time and helping families 
focus on homes that fit their 
needs.

WHAT WORDS SUGGEST
Some listing phrases point 

to condition without saying it 
directly. Terms such as “needs 
TLC,” “investor opportunity” 
or “ready for your updates” 
often suggest a home may 
need repairs or cosmetic 
work.

Other phrases can signal a 
recent refresh.

“Updated kitchen” or “new 
flooring” may sound encour-
aging, but buyers still benefit 
from asking when the work 
was done and whether 
receipts, permits or warran-
ties are available.

PHOTOS MATTER, TOO
Photos can help confirm 

what the description says. 

Wide shots may show room 
layout, window placement and 
how much natural light a 
space gets at different times of 
day.

Exterior photos may also 

offer hints about upkeep. 
Buyers can look for the condi-
tion of roofing, siding, drive-
ways and landscaping, then 
ask follow-up questions before 
setting foot on the property.

DETAILS IN THE DATA
Property details usually 

include bed and bath count, 
lot size, year built and tax 
information. These facts can 
help buyers compare homes 

more fairly, especially when 
one listing sounds more pol-
ished than another.

The year a home was built 
can also shape smart ques-
tions. Older homes may lead 
buyers to ask about windows, 
insulation, plumbing, electri-
cal systems and heating and 
cooling equipment. In many 
areas, local records may also 
help confirm ownership histo-
ry, assessed value and past 
sale prices.

Listings can also show 
whether a home is part of a 
homeowners association. That 
can prompt questions about 
dues, rules, shared amenities 
and what exterior mainte-
nance, if any, is covered.

A listing is a starting point, 
not the whole story.

Before a showing, buyers 
can make a short list of ques-
tions based on the wording, 
photos and property facts. 
Asking about age, mainte-
nance and improvements can 
lead to a more useful visit and 
a clearer picture of the home.

In the end, reading closely 
helps buyers move from 
browsing to evaluating. That 
habit can make the search feel 
more manageable and can 
help households use their 
time wisely as they look for a 
place to call home.

Reading Between the Lines
What Homebuyers Can Learn From Reading Property Descriptions
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Read Past the Pitch
Before touring, write down three questions drawn from the listing, such as the age of the roof, 
the date of updates or whether monthly dues apply. It keeps the visit focused.

REAL ESTATE 101

HOMEWISE

 
Contingent: In real estate, contingent means a seller has accepted an offer, but the sale depends on certain conditions being met, such as financing, inspection results or the 
buyer selling another home first.

HOMEWISE GLOSSARY

Real Estate Tips and Advice

AD SPACE

A home listing is often a 
buyer’s first look at a 
property. Beyond 

square footage, price and 
photos, the wording can help 
reveal what to ask next and 
where to look more closely 
during a showing. 

That matters in a market 
where many buyers compare 
several homes at once. A 
careful read can help sort 
basic facts from useful clues, 
saving time and helping fami-
lies focus on homes that fit 
their needs.

WHAT WORDS SUGGEST
Some listing phrases point 

to condition without saying it 

directly. Terms such as 
“needs TLC,” “investor oppor-
tunity” or “ready for your 
updates” often suggest a 
home may need repairs or 
cosmetic work.

Other phrases can signal a 
recent refresh. “Updated 
kitchen” or “new flooring” 
may sound encouraging, but 
buyers still benefit from ask-
ing when the work was done 
and whether receipts, per-
mits or warranties are avail-
able.

PHOTOS MATTER, TOO
Photos can help confirm 

what the description says. 
Wide shots may show room 

layout, window placement 
and how much natural light a 
space gets at different times 
of day.

Exterior photos may also 
offer hints about upkeep. 
Buyers can look for the condi-
tion of roofing, siding, drive-
ways and landscaping, then 
ask follow-up questions 
before setting foot on the 
property.

DETAILS IN THE DATA
Property details usually 

include bed and bath count, 
lot size, year built and tax 
information. These facts can 
help buyers compare homes 
more fairly, especially when 

one listing sounds more pol-
ished than another.

The year a home was built 
can also shape smart ques-
tions. Older homes may lead 
buyers to ask about windows, 
insulation, plumbing, electri-
cal systems and heating and 
cooling equipment.

In many areas, local 
records may also help con-
firm ownership history, 
assessed value and past sale 
prices.

Listings can also show 
whether a home is part of a 
homeowners association. That 
can prompt questions about 
dues, rules, shared amenities 
and what exterior mainte-

nance, if any, is covered.
A listing is a starting point, 

not the whole story.
Before a showing, buyers 

can make a short list of ques-
tions based on the wording, 
photos and property facts. 
Asking about age, mainte-
nance and improvements can 
lead to a more useful visit 
and a clearer picture of the 
home.

In the end, reading closely 
helps buyers move from 
browsing to evaluating. That 
habit can make the search 
feel more manageable and 
can help households use their 
time wisely as they look for a 
place to call home.
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